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Three real estate veterans have launched a shop that is team-
ing up with Fortress Investment to originate bridge loans on 
transitional properties.

Los Angeles-based Archbell Capital is aiming to write $500 
million of “stretch” floating-rate mortgages a year. The plan is 
to retain the higher-yielding mezzanine pieces and to securi-
tize the senior pieces via CLOs.

Archbell will focus on loans of $15 million to $40 million 
on properties in the Western U.S. “We think there is a good op-
portunity in the middle-market space,” said managing partner 
Scott Shepherd. “It’s less crowded, and there is a lot of borrower 
demand.”

Shepherd is an alumnus of Goldman Sachs and OneWest 
Bank. Archbell’s other principals are Greg Levitan and Michael 
Barker. Levitan, an originator, previously worked at OneWest 
and Guggenheim. Barker, who is on Archbell’s investment com-
mittee, is chief executive of Barker Pacific, a Los Angeles devel-
opment shop he founded in 1983. Archbell is in the process of 
recruiting two additional staffers.

The loans will be funded via a joint venture that Archbell 
has formed with funds and separate accounts managed by For-
tress, the New York private equity giant. In addition to equity 
supplied by Fortress, Archbell will line up debt financing via 
warehouse credit lines and the CLO market.

While Archbell will focus on middle-market properties in 
the West, it is able to write loans as large as $100 million and 
will consider other regions. Also, it will selectively consider 
construction loans.

Shepherd and Levitan first crossed paths at OneWest, which 
an investment group led by former Goldman executive Steven 
Mnuchin formed in 2009 out of the remnants of IndyMac, a 
failed savings and loan association.

Shepherd had spent 10 years at Goldman, serving as a vice 
president in the investment banking unit when he departed 
in 1999. During that time, he worked with Mnuchin, who is 
now Secretary of the U.S. Treasury. In 2010, Shepherd, who 
had stops at three other firms after leaving Goldman, was 

recruited to be co-head of OneWest’s commercial real estate 
group.

That group initially focused on acquiring loan portfolios 
and working out nonperforming loans. In 2012, it turned to 
originating middle-market loans on the West Coast, where its 
clients included Barker Pacific. Shepherd left OneWest at the 
end of 2015, after the bank was acquired by CIT Group.

Levitan, meanwhile, wrote high-yield commercial mortgages 
at OneWest for four years and then joined the structured real es-
tate and special-situations group at Guggenheim in 2005. 
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Senior vice president Mark Newman le�  DBRS last month a� er 15 years at the rating agency. � ere’s no word on his plans. Newman, who worked at the � rm’s Toronto headquarters, was the lead analyst covering REITs and real estate operating companies. He was part of the real estate and public � nance corporate-ratings group led by managing director Brenda Lum.

Chuck Butterworth joined BBVA Compass two weeks ago as a senior originator in Dallas. He previously was a senior vice president at KeyBank, where he spent 

Trinity, Norges Seek Floater for NY Offi ce DealA partnership that’s poised to buy the leasehold interest in a Manhattan o�  ce 
building is looking for about $400 million of � oating-rate � nancing.

Trinity Real Estate of New York and its partner, sovereign wealth fund Norges 

Bank Investment, are close to sealing a deal to acquire the 1.1 million-square-foot 
Saatchi & Saatchi Building, at 375 Hudson Street. � e purchase price is around $615 
million.

� e team is seeking a mortgage with a term of 5-7 years. Cushman & Wakefi eld is 
circulating the lending assignment to various banks and other debt shops, and the 
thinking is that a group of lenders will come together to take it down.

� e seller is Tishman Speyer, which developed the building in 1987. � e New 
York investment shop quietly marketed the leasehold interest last year, but no deal 
materialized. � e word at the time was that vacancy risk was an issue: Lead tenant 
Saatchi & Saatchi occupies 697,000 sf under a lease that expires next April, and

See FLOATER on Page 18West Coast Startup, Fortress Eye Bridge Loans� ree real estate veterans have launched a shop that is teaming up with Fortress 

Investment to originate bridge loans on transitional properties.
Los Angeles-based Archbell Capital is aiming to write $500 million of “stretch” 

� oating-rate mortgages a year. � e plan is to retain the higher-yielding mezzanine 
pieces and to securitize the senior pieces via CLOs.Archbell will focus on loans of $15 million to $40 million on properties in the 
Western U.S. “We think there is a good opportunity in the middle-market space,” 
said managing partner Scott Shepherd. “It’s less crowded, and there is a lot of bor-
rower demand.”

Shepherd is an alumnus of Goldman Sachs and OneWest Bank. Archbell’s other 
principals are Greg Levitan and Michael Barker. Levitan, an originator, previously 
worked at OneWest and Guggenheim. Barker, who is on Archbell’s investment com-
mittee, is chief executive of Barker Pacifi c, a Los Angeles development shop he

See BRIDGE on Page 17Callahan, Smyth Depart World Class CapitalTwo industry veterans who recently joined World Class Capital to help build out 
its debt-investment platform have le�  the � rm.Longtime commercial MBS trader Christopher Callahan resigned late last month 
to run his own lending shop. He’s buying a small HUD-approved lender that origi-
nates Ginnie Mae loans, and plans to quickly hire 7-10 originators, underwriters and 
servicing pros.

Meanwhile, B-piece investment pro Paul Smyth le�  World Class within the past 
two weeks. His plans are unknown.World Class, an Austin real estate investment � rm led by Nate Paul, kicked o¢  a 
debt push last fall, hiring Smyth and Callahan, both Credit Suisse alumni. In Janu-
ary, it added long-time originator Jeremy Stoler, also most recently at the Swiss 
bank, to run an originations platform.Stoler remains at World Class, and his corner of the business appears to be 
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